











To determine the value of this cash-flowing company preparing @
itself for an exit, we've made the assumption that it is a @ Y
manufacturing company with top-line revenue growth at anywhere Py
between 5% and 10%, and EBITDA margins are stable. Similar to
the high-growth example above, we are using one of the valuation
methodologies that calculates the value based on the near-term
performance of the company (i.e., the GPCM). It's worth noting,
given this company does have forecasted cash flow (measured via
its EBITDA), a discounted cash-flow analysis could be performed in
conjunction with the GPCM; however, for simplicity, we have chosen
the GPCM for our example, as it often produces a similar result.
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To do this, we have taken a sample size of six publicly traded manufacturing companies whose TTM revenue
growth is 5% on average. The average TTM EBITDA multiple calculates to be 7.8x, and the NTM EBITDA
multiple calculates to be 7.5x.

Using this data, if the example company’s TTM EBITDA is $25M, and its NTM EBITDA is $28.235M, and we

apply the 7.8x and 7.5x multiples, respectively, and then apply an equal weighting to the value derived from
both, the value of the company comes in at about $203.7M (see table below).

Summary
In US $000s TTM EBTIDA NTM EBTIDA

Company $25,000 $28,235
x Mean Multiple 7.8x 7.5x
Implied Enterprise Value $195,000 $212,436
weighting 50% 50%
Average Enterprise Value $203,700

Although we often see a company begin to seek liquidity once it falls under one of the two stages of
development detailed above (high growth and profitability), we recognize that there are certainly other
scenarios and valuation methodologies to consider. That said, if you are looking for liquidity and want to know
where to start and get a rough idea of how valuable your company is, we hope the examples above serve as a
starting point for you in this exciting next step on your journey as a business owner.
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